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No part of this eBook may be reproduced, stored, or transmitted in 

any form or by any means, including mechanical or electronic, without 

prior written permission from the author. 
 

While the author has made every effort to ensure that the ideas, 

statistics, and information presented in this eBook are accurate, any 

direct, derived, or perceived implications should only be used at 

the reader’s discretion. The author cannot be held responsible for 

any personal or commercial damage arising from communication, 

application, or misinterpretation of the information presented herein. 
 

This eBook does not constitute or give any financial or legal advice.  

Readers must gain independent advice from a legal or financial 

specialist that suits their requirements.
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Foreword
Selling land is often a complex and multifaceted process that involves 

finding the right buyer and navigating a labyrinth of legal, environmental, 

and logistical challenges. This comprehensive guide offers a deep dive 

into the intricacies of selling land, providing landowners with invaluable 

insights and practical advice.
 

This eBook underscores the importance of addressing critical issues that 

can impact the sale of your property. From environmental concerns in 

wetlands and flood zones to resolving legal matters like nuisance liens and 

probate issues, this section equips you with the knowledge to tackle these 

challenges proactively. By addressing these factors head-on, you can 

enhance the appeal of your land to potential buyers and streamline the 

sales process.
 

It highlights the attributes you should look for in a potential purchaser. This 

eBook aids in identifying buyers who are not only serious and reputable 

but also have the professional conduct and expertise necessary for a 

smooth transaction. Understanding the value of your land is crucial, and 

this section helps you consider all the variables that contribute to its 

worth, from location and size to market dynamics and accessibility.
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This eBook presents different approaches to selling your land, each 

with unique pros and cons. Whether you sell the land yourself, through 

a realtor, or to a professional land investor, this guide provides detailed 

insights into each method, helping you make an informed decision that 

aligns with your goals and circumstances.
 

As you navigate this guide, remember that selling land is as much about 

understanding its value and potential as it is about understanding the 

market and the people you’re dealing with. This eBook is designed to be 

your comprehensive handbook, steering you toward a successful and 

rewarding land sale.
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Solving Key 
Land Issues 
Before Selling 
Your Land
Wetlands and Flood Zones
When your property is in or near wetlands and flood zones, it 
is crucial to address environmental concerns upfront. It involves obtaining 
the necessary surveys and permits to demonstrate compliance with 
local and federal environmental regulations. Additionally, developing and 
providing mitigation plans is necessary if you wish to make use of the land.

These plans should outline how you intend to minimize the wetlands 
environmental impact and potentially restore affected areas. It’s also 
advisable to consult an environmental expert to assess the land and guide 
you through the complex regulatory landscape, ensuring your land meets 
all necessary ecological standards before listing it for sale.
 

Landlocked Property
Obtaining access rights is essential for properties that do not have 
direct access to public roads. It can be achieved through negotiations 
with neighboring property owners to secure access rights or seek legal 
easements.
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Easements grant the right to enter or cross another person’s land for 
specific purposes such as access and egress and are crucial for landlocked 
properties. It’s important to have these access rights formally documented 
to avoid future disputes and enhance the property’s usability and 
marketability.
 

Addressing Pending Tax Sales
Unresolved tax issues can significantly hinder the sale of a property. If your 
land is subject to a pending tax sale due to unpaid property taxes, clearing 
these back taxes as soon as possible is important.  Otherwise, you may 
lose your property altogether.
 
Alternatively, negotiating payment terms with the tax authority can be 
viable. Addressing these tax issues not only clears the way for a sale but 
also increases the attractiveness of the land to potential buyers whom the 
prospect of inheriting tax liabilities may deter.
 

Nuisance Liens
Nuisance liens, often resulting from squatters or the 
accumulation of trash and debris, can devalue your 
property and complicate the sale process. To address 
this, it’s essential to clear the land of any such issues 
and resolve any nuisance claims.
 
It might involve removing squatters, cleaning up the 
property, and working with legal professionals to remove 
the liens from your property’s title. A clean and clear title is 
more attractive to buyers and simplifies the transaction process.
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Chain of Title Disputes

Discrepancies in the chain of title or 
historical ownership issues can lead 
to disputes and complicate the sale of 
your land. It’s crucial to ensure a clear 
title by resolving any such discrepancies 
to make sure no one from the past can 
make a claim for the property.

 

It might involve correcting clerical errors in property records, settling 

disputes over past sales or inheritances, or clearing up any ambiguities 

about past ownership. Engaging a title company or a real estate attorney 

can be instrumental in resolving these issues effectively.
 

Encroachment Issues

Encroachment issues arise when a neighboring property owner violates 
your property boundaries. It could include structures, fences, or other 
developments that extend onto your land.
 
Resolving these issues often involves negotiating with the neighbors to 
reach an amicable solution, such as adjusting property lines or removing 
the encroaching structures. Legal assistance may be required to ensure 
that any agreements are binding and that property lines are adjusted in 
compliance with local laws.
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Probate

Ensuring the proper legal transfer of property ownership rights is crucial 

if the land is inherited or part of an estate settlement. The probate 

process involves validating the will (if one exists), paying off any debts 

or taxes the estate owes, and legally transferring the property title to the 

rightful heir who now has the option to sell it.
 
This process can be complex and time-consuming, so it’s advisable to 
seek legal advice to navigate the probate process efficiently and ensure 
that the transfer of ownership is legally sound and undisputed.
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Key Qualities to Seek in a 
Prospective Land Buyer
Efficiency in Transaction Closure

In the realm of real estate, time is often equated with money. Therefore, 
prioritizing buyers known for their efficiency in closing deals is 
paramount. Look for buyers with a track record of prompt transaction 
finalization, which indicates their organizational skills and financial 
readiness to purchase and close.
 
It can often be discerned from the speed of their responses during 
preliminary discussions and their preparedness to move forward with due 
diligence and securing cash or financing.
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Established Reputation and Proven History
A buyer’s reputation and history in the market can provide valuable 
insights into their reliability and the likelihood of a straightforward sale. 
Research their past dealings, seek feedback from previous sellers, and 
review any testimonials or reviews available.
 
A buyer with an established reputation is more likely to navigate the 
purchase process with integrity and respect for all contractual obligations.
 

Professional Conduct and Effective 
Communication
Effective communication and professional conduct are the bedrock 
of any successful real estate transaction. Evaluate the buyer’s 
communication style: Are they clear and consistent in their messages? 
Do they respond promptly?
 
Professionalism should also extend to their demeanor during negotiations, 
respect for your time and terms, and approach to resolving any issues.
 

Expertise in Legal and Documentation Matters
Real estate transactions involve significant legal paperwork and an 
understanding of regulatory matters for each state and county. A buyer 
with expertise in legal and documentation aspects of the real estate 
transaction can greatly facilitate the process and ensure a smooth sale.
 
They should have - or seek - the necessary knowledge to handle contracts, 
title transfers, zoning laws, and any other legal intricacies that might need 
to be researched and noted in the sale documents. 
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Insight into Local Market Dynamics

A buyer with in-depth knowledge of the local real estate market can 

be valuable. They understand the true value of your land, the trends 

affecting property prices, and the potential for future development. This 

insight enables them to make a fair offer and suggests they make a well-

informed and deliberate investment decision.
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Factors 
Influencing 
Your Land’s 
Worth
Location and Proximity to Amenities
One of the most significant factors affecting the value of your land is its 
location. Proximity to shopping centers, schools, parks, and recreational 
facilities can greatly increase its appeal.
 
Land that offers easy access to essential services, like hospitals and 
schools, is often more desirable. Furthermore, properties in well-
established or up-and-coming neighborhoods tend to fetch higher prices 
due to their potential for growth and development.
 

Size and Shape of the Parcel
The physical attributes of your land play a crucial role in determining 
its worth. Larger parcels in a built-up residential area generally have a 
higher value, but the shape of the land can also impact its usability and, 
consequently, its attractiveness to buyers.
 
Regular-shaped parcels that allow for easy division and development 
are often more valuable than irregularly shaped ones, which might have 
unusable areas or be difficult to access.
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Land Use Potential and 
Zoning Regulations

What your land can be used for is 

dictated by local zoning laws, which 

can dramatically affect its value. 

Land zoned for multiple uses, such as 

residential, commercial, or agricultural, 

offers flexibility to potential buyers 

and tends to be more valuable.

 
Restrictions on land use can limit the buyer pool and reduce the land’s 
worth, so understanding and communicating the potential for land use is 
vital when assessing value.
 

Market Dynamics in Real Estate
The current real estate market trends are a barometer for your land’s 
worth. You could expect higher prices in a seller’s market, where demand 
exceeds supply. Conversely, prices may be lower when the land supply 
exceeds demand in a buyer’s market.
 
Staying informed about local and national real estate trends and economic 
indicators such as interest rates and employment rates can provide insight 
into the potential worth of your land.
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Accessibility to 
Infrastructure

Access to infrastructure is also a 

critical factor in evaluating land value. 

Properties close to major roads and 

highways, public transportation, 

and utilities such as water, gas, and 

electricity are more valuable.
 

The availability of modern infrastructure makes a piece of land more 

attractive and reduces the costs associated with developing the land in 

the future.

Terrain and Land Condition

The topography and condition of your land can significantly influence its 

value. Flat, cleared land ready for construction is typically more valuable 

than heavily wooded, hilly, or containing bodies of water, which may 

require additional investment to be ready for any development.
 

Furthermore, land that has been improved, with added features such as 

landscaping, fencing, or groundwork for utilities, can see an increase in 

value compared to undeveloped land.
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Selling Your Unwanted 
Land: Three Strategies
For Sale by Owner (FSBO) Approach:

You will need to manage every aspect of the selling process.

When you choose to sell your property via the FSBO approach, you 
assume the role traditionally held by a real estate agent. Every step 
is your responsibility, from pricing your property correctly to handling 
negotiations and paperwork. It requires a significant time investment, 
and you’ll need to educate yourself on real estate principles, marketing 
tactics, legal requirements, and financial arrangements.
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Expect to Bear the Marketing Costs to Attract Buyers.

Without the network and resources of a realtor, you will need to market 

the property yourself. It involves costs such as advertising on real estate 

platforms, social media marketing, printing flyers, and meeting potential 

buyers to inspect the land. A well-planned budget for marketing can help 

you reach potential buyers effectively, but it’s important to be prepared 

for these out-of-pocket expenses.
 

You Should Take Property Photos, Arrange for Aerial Shots, And Set Up 
“For Sale” Signs.

High-quality visuals are essential for attracting buyers. You should 

take professional-grade photos of your property, highlighting its best 

features. Arranging for aerial shots can also give potential buyers a 

better understanding of the property’s layout, size, and surroundings. 

Investing in a professional photographer who can capture your property 

in the best light is often wise.
 

Working With a Title Company Is Essential for You.

A title company is integral to the FSBO process. They conduct a title 
search, ensure the title is clear of any issues that could hinder the sale, 
handle the escrow account, and oversee the final paperwork and closing 
process. Although this represents an additional cost, working with a title 
company can provide peace of mind and ensure that the transaction 
adheres to legal standards.
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Be Ready to Deal with Various Potential Buyers.

Prepare to manage inquiries from a range of potential buyers, including 
those who are serious and those who may not be ready to purchase. 
It will involve answering questions, scheduling showings, and possibly 
negotiating with buyers who might present offers below your asking price. 
Patience and strong communication skills are crucial in this stage of the 
FSBO process.
 

Remember, a Successful Sale Is Not Always Assured.

It’s important to understand that selling a property alone does not 
guarantee a sale, regardless of the effort and resources invested. The 
real estate market can be unpredictable, and there’s always a chance 
that the property may not sell as quickly as desired or for the expected 
price. Being mentally and financially prepared for this possibility is an 
important aspect of deciding to go the FSBO route.
 

Selling Your Land Through a Realtor:

You’ll Need to Cover All Property-Related Costs 
Until the Sale Is Complete.

When you sell your land through a realtor, you are 
responsible for all the ongoing costs of the property 
until the sale’s closing. These expenses include 
property taxes, mortgage payments (if applicable), 
maintenance costs, and other fees that might accrue 
during the listing period. Ensuring that you have the 
financial capability to cover these costs is essential 
before engaging a realtor’s services.
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Realtors Might Not Help with Liens, Unpaid Taxes, Access Difficulties, or 
Legal Concerns.

While realtors are skilled in marketing, negotiating, and closing sales, they 
may not specialize in resolving existing issues on your land, such as liens, 
unpaid taxes, access difficulties, or complex legal concerns.
 
These matters may require additional professional assistance, such as a 
lawyer or a surveyor, which could incur extra costs and time. It’s important 
to clarify with your realtor at the outset what services they will provide and 
whether you will need to engage additional help.
 

Prepare for the Possibility That Your Property May Stay Unsold on the 
Market for a Long Time.

There is no guarantee of a quick sale, even with the expertise of a realtor. 
Market conditions, pricing, the property’s appeal, and the marketing 
strategy’s effectiveness affect how long your land remains on the market.
 
It’s important to be prepared for the eventuality that your property might 
not sell as rapidly as you would like, which can be due to factors within 
and outside your or your realtor’s control.
 

Expect to Pay Approximately 10% of the Sale Price in Real Estate Agent 
Commissions.

Realtors typically charge a commission for their services, which is a 
percentage of the sale price of your land. This fee compensates for the 
time and resources they invest in marketing your property, negotiating 
with potential buyers, and ensuring a smooth closing process.
 
The standard commission rate can vary, but you can expect to pay 
approximately 10% for land sales, which is generally higher than the 
commission for residential properties. When deciding on a listing price, 
this percentage should be factored into your financial calculations.
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Selling Your Land to a 
Professional Land Investor:

You Can Look Forward to Receiving a Prompt and 
Equitable Offer for Your Land.

One of the key advantages of selling to a 
professional land investor is the speed of the 
transaction. Unlike traditional buyers, investors 
typically aim to make an offer quickly, often after 
a brief due diligence period. It can be particularly 
advantageous if you are looking for a fast sale.
 
Moreover, investors are usually experienced in evaluating land and are 
likely to make a fair, market-value offer based on their assessment and 
investment criteria.
 

Investors Handle Any Property Issues, Ensuring A Convenient and 
Trouble-Free Experience.

Professional land investors are accustomed to dealing with various 

property-related issues that might dissuade typical buyers. They often 

have the expertise and resources to address problems such as clearing 

liens, resolving boundary disputes, and managing environmental or 

zoning issues.
 
This expertise can alleviate your need to handle these potentially complex 
and time-consuming problems, making the selling experience more 
convenient and hassle-free.
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You Won’t Have to Worry About Covering Closing Costs, Commissions, 
or Extra Fees.

When selling to an investor, you typically do not have to worry about the 

usual property costs. Investors often cover all closing costs, and since you 

are dealing directly, there are no real estate agent commissions or hidden 

fees to pay. It can result in significant savings and a clearer understanding 

of the net amount you will receive from the sale.
 

Investors Take Care of Financial Matters Like Unpaid Taxes or Liens.

Land investors are generally prepared to take on properties with financial 
encumbrances. Whether it’s unpaid taxes or existing liens, investors often 
negotiate to resolve these issues as part of the purchase agreement. 
It means they will usually handle these financial matters themselves, 
providing a clear path to sale for sellers who might otherwise struggle to 
manage these financial liabilities.
 

They Work Closely with Title Companies to Ensure a Smooth Selling 
Process.

Land investors commonly work closely with title companies to ensure a 

smooth selling process. They are adept at expediting the due diligence 

required to verify clear title, manage escrow services, and ensure all 

legal aspects of the land transfer are handled correctly. This professional 

relationship helps to streamline the closing process, providing a swift and 

seamless sale.
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Meet TerraTract Solutions
Welcome to TerraTract Solutions, where your land-selling journey is 
in experienced hands. Our team has a rich background in real estate 
spanning over 30 years, we bring a wealth of knowledge and expertise to 
the table. Our extensive experience in real estate allows us to engage in 
open and honest discussions with landowners about the true as-is value 
of their property. 

This expertise is the proof you can depend on, ensuring that every 
decision you make about the market is well-informed and beneficial for 
you. At TerraTract Solutions, we’re not just about transactions; we’re 
about empowering you with knowledge and providing a seamless selling 
experience.
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How TerraTract Solutions 
Can Help You
How We Work with Sellers
Our comprehensive service package is designed to ensure a smooth and 
satisfying process. Here’s what you can look forward to:

• Receive a quick, no-obligation offer for your land, reflecting its 
true value.

• Assistance in resolving complex land issues, including probates or 
liens.

• Immediate solutions to lessen financial pressures and reduce 
stress.

• We handle all the legal paperwork involved in the land sale.

• Access to information and data for making well-informed 
decisions about your land.

• Guidance on various options for your land, tailored to your 
timeframe and needs.
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How to Contact Us
There are many ways to get in touch with us about your land.
You can join and Like us on Facebook, or call our team at (954) 833-4667 
or email us at John@TerraTractSolutions.com And of course, go to our 
website and request an offer and then we can discuss your goals and how 
we can make the best offer to help you reach them.

Website: 
TerraTractSolutions.com

Mailing Address: 
4474 Weston Rd, #1006, Davie, FL 33331

Scan the QR code above to navigate to Terra Tract Solutions Website!

mailto:John%40TerraTractSolutions.com?subject=
http://TerraTractSolutions.com
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